
70 West 8th Street, Suite 100
Holland, MI  49423

ph: 616.396.6590  •  web: www.cfhz.org

Giving advice on
charitable giving
Professional advisors and
community foundations
working together for
clients and community.

© 2002 COF & CFA

ADVISOR TOOLS

Professional advisors find themselves at the convergence point of two dramatic forces

in society today: the enormous increase in personal wealth and the renewed concern for

community.

Despite recent setbacks in the stock market and our economy at large, the number of
households with investable assets of $500,000 or more will rise from 11.2 million to 33.5
million from 1995 to 2005, respectively.

At the same time, people from all economic backgrounds are giving back to community in
record numbers. Community-based philanthropy is in the front ranks of this movement. In
2000, total annual gifts to community foundations increased to over $4 billion — a 13
percent increase since 1999.

These trends are affecting professional advisor practices in two significant ways. First,
advisors are incorporating charitable giving as an integral component in their financial and
estate planning activities — including the question “do you have charitable giving interests?”
is standard planning practice for many advisors today. Charitable giving advice is a value-
adding element in an advisor’s portfolio and a service welcomed by clients who expect
an integrated approach to their wealth management. Second, advisors are incorporating
community foundations as trusted resources in delivering charitable giving knowledge and
products to their clients.

(CONTINUED ON REVERSE)

Here are ways that
we can help

Community foundations 
can support you and your 
clients at every step in the
charitable giving process.
We can help you:

• Identify your clients’ charitable
giving interests and motivations

• Match personal charitable
interests with tax planning needs

• Create and implement charitable
plans that are integrated into
major business, personal and
financial decisions

• Facilitate complex forms of
giving and execute technical
giving instruments (such as
charitable remainder trusts)

• Provide information on
community needs — and
on the local agencies and
programs that make a
difference in the areas your
clients care about most

• Deliver grantmaking expertise
and a range of administrative
services related to charitable
giving




